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		TABOROWSKI Consulting is an expert in projects related to Geographic Information System 
		(GIS), Geomarketing and Location Intelligence. We're a consultant, designer and specialist solutions for the GIS project.
		


		For this purpose we support our customers when creating strategies, advise on process analysis and optimization,
		invent and implement a comprehensive GIS solutions tailored to customer needs. We provide high quality
		services and delivered solutions.
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		Market data enable you to identify and analyze the market potentials. They are varied and available at the level of municipalities, postal codes, grid squares and streets. Our map data is constantly updated and available in georeferenced form with attributes and ready for use.
			
		Territorial database
		

		Social-demographic
		

		Purchasing Power
		

		POI / POS		
		

		Real estate offer price				
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		Analysis of penetration is a market analysis that illustrate the spatial relationship of corporate data with socio-economic and socio-demographic data. In this way, on the basis of objective values may be presented to the strengths and weaknesses of company. The main objective analysis of penetration is diagnosis and assessment points of sale in relation to the area and the potential of the branch in which it operates.

			
		Define catchment area
			
		Attractiveness score
		
	
		Penetration rate
			
		Cannibalization rate		
		
	
		Commercial performance
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 Identify 'greenfield'
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		The main objective of this study is to identify the potential location development of your business. The result of the study is the recommended list of potential areas of future development taking into account the current poitns of sales and business strategies.

			
		Lead a 'greenfield' analysis
			
		Estimate performance
		
	
		Identify open points
			
		Relocation
		
	
		Case study
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		In response to the needs of our customers we design and create dedicated applications in the area of GIS. These solutions can be using on personal computers, servers, and mobile devices. Our solutions support the company geomarketing analysis, automation computing process, information management or support the current processes by spatial managing.
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		Training and competence development of employees in optimizing the use of methods and technologies.
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			In cooperation with various industries we create solutions that provide businesses more efficient development and competitive advantage. We provide our services in 			partnership with the intention of permanent and stable cooperation. Please let us know how we can help you. 
		

		
			Address: Wrocław
			

			E-mail: consulting@taborowski.pl
			

			Phone: 507.707.899
			© 2012-2020 TABOROWSKI Consulting | All rights reserved
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